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Subject Company: Riverview Acquisition Corp.
Commission File No.: 001-40716

Westrock Coffee Company, a Leading Integrated Coffee, Tea, Flavors, Extracts, and Ingredients Solutions Provider, to
Become a Public Company Through Business Combination with Riverview Acquisition Corp.

Purpose-driven company that serves the world’s most iconic brands and delivers measurable global impact through
sustainable sourcing, digitally traceable supply chain management, has strong financial profile and revenue growth

*  Westrock Coffee offers a highly scalable platform and is delivering strong financial results with estimated 2022 revenue of approximately $960
million and projected adjusted EBITDA of approximately $75 million

»  The transaction values Westrock Coffee at an enterprise value of approximately $1.086 billion at $10 per share and, assuming no redemptions by
Riverview shareholders, will deliver approximately $500 million in gross cash proceeds to the combined company

*  The transaction includes $250 million in common stock PIPE commitments at $10 per share, including $60 million from R. Brad Martin, NFC
Investments, LLC, and the other Riverview Acquisition Corp. founders, $25 million from Westrock Coffee founders, and $78 million each from
HF Capital, the Haslam family investment office, and funds managed by Southeastern Asset Management.

*  Westrock Coffee’s existing shareholders are rolling 100% of their shares into the combined company

»  Westrock Coffee has also secured a financing commitment from Wells Fargo for a $300 million Senior Secured Pro Rata Credit Facility including
a $150 million term loan and a $150 million revolving loan commitment. The term loan will be fully funded at closing and the revolver is
expected to be largely undrawn

» Following the close of the transaction and the refinancing of Westrock Coffee’s debt, the Company will have a strong balance sheet with an
expected net cash position of approximately $120 million, assuming no redemptions by Riverview shareholders

+ Founded on a mission to positively impact the coffee, tea, and extracts market from crop to cup, Westrock Coffee is leading the industry through
sustainable sourcing, digitally traceable supply chain management, and the improvement of the lives of 1.5 million smallholder farmers around the
world

* A webcast of a conference call with Westrock Coffee and Riverview Acquisition Corp. leadership, as well as an associated investor presentation,
is accessible at www.westrockcoffee.com/pages/investors



www.westrockcoffee.com/pages/investors

Little Rock, AR — April 4, 2022 — Westrock Coffee Holdings, LLC (“Westrock Coftee,” or “the Company”) today announced its plan to go public via a
business combination with Riverview Acquisition Corp. (NASDAQ: RVAC) (“RVAC” or “Riverview”), which values the Company at approximately
$1.086 billion. The proposed business combination will allow Westrock Coffee to accelerate the build-out of the United States’ largest roasting to ready-to-
drink facility, as well as the Company’s further expansion into Europe, Asia Pacific, and the Middle East in support of its blue-chip customers. Upon the
closing of the transaction, the combined company will be named Westrock Coffee Company and is expected to be listed on the Nasdaq under the ticker
symbol “WEST.”

Westrock Coffee is led by Chief Executive Officer and Co-Founder Scott Ford, previously President and CEO of Alltel Wireless.
Riverview is led by its Chairman and CEO, R. Brad Martin, Retired Chairman and CEO of Saks Incorporated and current Board
member of FedEx Corporation and Pilot Company.

Company Overview

Westrock Coffee supplies the world’s most iconic brands with the world’s most innovative coffee, tea, flavors, extracts, and
ingredients products. As the “brand behind the brands,” Westrock Coffee’s long-tenured customers include blue-chip market
leaders across the retail, restaurant and food service, convenience store and travel center, non-commercial account, CPG, and
hospitality industries. Westrock Coffee currently provides over 20 million cups of coffee to the world daily. The Company is also
the largest custom/private label coffee and tea provider to restaurants in the United States by volume, and the second largest
coffee extract provider in ready-to-drink coffee.

Westrock Coffee is leading the industry in sustainable sourcing and digitally traceable supply chain technologies that provide
transparency from the farmer through the finished product. The Company was founded 13 years ago with the belief that growth is
an inevitable byproduct of investments in infrastructure, farmer development, supply chain traceability and transparency, product
innovation, and technological advancement. Mr. Ford founded the company with a goal to create economic opportunity for
farmers, their families, and the communities where they live.

Today, Westrock Coffee sources from more than 1.5 million smallholder farmers in 35 countries worldwide. Its hands-on
approach to working with its farmer partners has led to improved social, economic, and environmental standards for people
around the world while expanding its offerings to its customers. Westrock Coffee’s proprietary digital tracing technology stack
gives its customers visibility into every step of the supply chain. As a result, the Company has grown exponentially since its
founding, with total net revenues expected to exceed $960 million in 2022.




This transaction will support Westrock Coffee’s mission to build and efficiently operate the preeminent integrated coffee, tea,
flavors, extracts, and ingredients supply chain in the world. Proceeds from the transaction will be used to fuel the Company’s
organic growth plans, including further expansion of its product and solution offerings and customer base, and the build-out of
manufacturing facilities in the U.S., including the largest, roasting to ready-to-drink facility in the nation. Funds will also be used
in the pursuit of strategic acquisitions, and the acceleration of growth in existing and international markets including Europe,
Asia Pacific, and the Middle East.

Scott Ford, CEO and Co-Founder of Westrock Coffee, stated: “The announcement today to go public via this transaction with Riverview represents a
truly important milestone in Westrock Coffee’s journey. We started Westrock Coffee when we saw the need for coffee farmers in Rwanda to earn a living
wage and realized that a new business model for the industry could enable this outcome while being self-sustaining and un-reliant on the vagaries of charity
or consumer price premiums. Our mission to positively impact the coffee, tea, flavors, extracts, and ingredients market from crop to cup has proven to be
both enormously successful and gratifying. Our scaled platform and comprehensive portfolio of beverage solutions has allowed us to deliver high-quality
coffee, tea, and extracts products to the largest and most recognizable names in the world, while making a noticeable impact in the lives of our farmer
partners, by empowering them economically to improve their lives and the lives of those in their communities.”

Ford continued, “As we were considering entering the public market, we had the opportunity to meet Brad Martin, an
accomplished executive whose big heart and experience with scaled operating platforms made him the ideal partner to help fulfill
our global mission. This transaction, in partnership with Brad and the incredible team at Riverview Acquisition Corp., will
catapult our efforts globally and open a pathway for public investors to participate in our important work.”

R. Brad Martin, CEO of Riverview, commented: “When we launched Riverview Acquisition Corp., I stated that our objective was to find a merger
partner in an attractive business with tangible growth prospects in which we could invest, a solid market position with competitive strengths, and an
experienced, public company-ready management team that has demonstrated a commitment to maximizing value while operating with the highest level of
integrity. I’'m pleased that we are able to announce today that we have achieved that objective in our proposed merger with Westrock Coffee.”

Martin continued, “I’ve long admired the Ford family, and because of my respect for them, I approached them about the
possibility of partnering with Riverview. The intense customer, commercial, and mission focus of the Westrock team has built a
terrific business over the last 13 years, and now the Company is poised for a very promising future. The Westrock management
team will be the largest equity owners in our Company, and my fellow shareholders in Riverview Acquisition Corp. and my
partners in the PIPE investment are delighted to become part of the Westrock family.”




Westrock Coffee Investment Highlights

*  Purpose-driven mission delivers measurable and sustained impact. Westrock Coffee was founded on the belief that growth is an inevitable
byproduct of investments in infrastructure, farmer development, supply chain, product innovation, and technological advancement when combined
with exceptional personal service. This growth provides smallholder farmers and their families in developing countries the ability to advance their
quality of life and economic well-being.

*  Proprietary, digitally traceable supply chain technology. Creation and management of a sustainable and digitally traceable supply chain from
the original farmer transaction through the finished consumer packaged good is a cornerstone of Westrock Coffee’s differentiation.

* Large and growing total addressable market of $318 billion. The global coffee and tea market provides significant opportunity, including a
TAM of $37 billion in Westrock Coffee’s traditional core business.

*  Unparalleled customer value proposition. Leading brands choose Westrock Coffee because it is singularly positioned to meet their needs, while
simultaneously driving a new standard for sustainably sourced products. Westrock Coffee provides a comprehensive product and service offering
to its customers, including a full range of beverage concentrate and flavoring systems. In addition to great tasting, high quality beverage solutions,
customers rely on Westrock Coffee for best-in-class product innovation, consumer insights, and customer service.

*  Tenured, flagship customers with global operations. Westrock Coffee serves the largest and most iconic brands across multiple industries — the
average tenure for Westrock Coffee’s top 20 customers, including businesses the Company has acquired since founding, is almost 20 years.

»  Strong financial profile and growth trajectory. Westrock Coffee is a highly scalable platform that is gaining market share and delivering strong
financial results — 2022 net revenue is estimated to grow to approximately $960 million, driving projected Adjusted EBITDA growth of
approximately 60% to $75 million.

Transaction Overview

The transaction values the combined company at a pro forma enterprise value of approximately $1.086 billion at $10 per share,
representing 1.1 times projected 2022 revenues and approximately 14.5 times projected 2022 Adjusted EBITDA.




As part of the transaction, Westrock Coffee will convert into a corporation and all of Westrock Coffee’s existing shareholders will
roll 100% of their shares into the new Company and, assuming no redemptions from Riverview shareholders, will hold
approximately 53% of the shares of the combined company on closing.

Assuming no redemptions from Riverview shareholders, the transaction will deliver approximately $500 million in gross cash
proceeds to the combined company including $250 million in common stock PIPE commitments at $10 per share, funded by $60
million from R. Brad Martin, NFC Investments, LLC, and the other Riverview Acquisition Corp. founders, $25 million from
Westrock Coffee founders, and $78 million each from HF Capital, the Haslam family investment office, and funds managed by
Southeastern Asset Management.

In connection with the transactions, Westrock Coffee has secured a financing commitment from Wells Fargo for a $300 million
Senior Secured Pro Rata Credit Facility to be entered into at closing, which will be used to re-finance the Company’s existing
debt and fund its expansion plans.

The Boards of Directors of Westrock Coffee and Riverview have each unanimously approved this transaction. The transaction is
subject to customary closing conditions, including approval of the shareholders of RVAC. The transaction is expected to close by
the end of the third quarter of 2022.

Additional information about the proposed transaction, including a copy of the transaction agreement and investor presentation,
will be provided in a Current Report on Form 8-K to be filed by RVAC with the Securities and Exchange Commission (“SEC”)
and will be available on the Riverview website at www.riverviewacquisition.com, the Westrock Coffee website at
www.westrockcoffee.com/pages/investors and at the SEC’s website at http://www.sec.gov/.

Advisors

Stifel is serving as Lead Financial Advisor and Wells Fargo Securities, LLC is serving as Financial Advisor to Westrock Coffee. Stifel and Wells Fargo
Securities, LLC are both serving as Capital Market Advisors to Westrock Coftee. Wachtell, Lipton, Rosen & Katz is acting as legal counsel to Westrock
Coffee.

Stephens Inc. is serving as Financial and Capital Markets Advisor, and Cantor Fitzgerald & Co. is serving as Capital Markets Advisor to Riverview. King
& Spalding LLP is acting as legal counsel to Riverview.

Investor Conference Call Information

Westrock Coffee and Riverview leadership will host a joint investor conference call to discuss the proposed transaction today,
April 4th; 2022, at 7:30 AM ET. The conference call, as well as an associated investor presentation, can be accessed here, or on
the Westrock Coffee investor relations website at www.westrockcoffee.com/pages/investors. Interested parties may also listen to
the prepared remarks via telephone by dialing 1-844-512-2921, or for international callers, 1-412-317-6671 and entering pin
number: 13728507. The telephone replay of the call will be available until Monday, April 11, 2022 at 11:59 PM ET, and a replay
of the webcast will be archived on the investor relations website.
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About Westrock Coffee Holdings, LL.C

Westrock Coffee Holdings, LLC is a leading integrated coffee, tea, flavors, extracts, and ingredients solutions provider in the
U.S., providing coffee sourcing, supply chain management, product development, roasting, packaging, and distribution services
to retail, food service and restaurant, convenience store and travel center, non-commercial account, CPG, and hospitality
industries around the world. With offices in 10 countries, the company sources coffee and tea from 35 origin countries.

About Riverview Acquisition Corporation

Riverview Acquisition Corp. is a blank check company formed for the purpose of effecting a merger, capital stock exchange,
asset acquisition, stock purchase, reorganization or similar business combination with one or more businesses. Management is led
by Chief Executive Officer R. Brad Martin, President Charles K. Slatery, and Chief Financial Officer Will Thompson.

Additional Information and Where to Find It

In connection with the proposed transaction, Westrock Coffee will file with the SEC a registration statement on Form S-4 that
will include a proxy statement of Riverview and a prospectus of Westrock Coffee, as well as other relevant documents concerning
the proposed transaction. INVESTORS, SECURITY HOLDERS AND OTHER INTERESTED PERSONS ARE URGED TO
READ THE REGISTRATION STATEMENT AND THE PROXY STATEMENT/PROSPECTUS REGARDING THE
TRANSACTION WHEN IT BECOMES AVAILABLE AND ANY OTHER RELEVANT DOCUMENTS FILED WITH THE
UNITED STATES SECURITIES AND EXCHANGE COMMISSION (“SEC”), AS WELL AS ANY AMENDMENTS OR
SUPPLEMENTS TO THOSE DOCUMENTS, BECAUSE THEY WILL CONTAIN IMPORTANT INFORMATION. Riverview
stockholders will be able to obtain a free copy of the proxy statement/prospectus, as well as other filings containing information
about Westrock Coffee and Riverview, without charge, at the SEC’s website (http://www.sec.gov). Copies of the proxy
statement/prospectus can also be obtained, without charge, by directing a request to Riverview Acquisition Corp., 510 South
Mendenhall Road, Suite 200, Memphis, TN 38117, (901) 767-5576.

Participants in Solicitation

Riverview and its directors and executive officers may be deemed participants in the solicitation of proxies from Riverview’s
stockholders with respect to the proposed business combination. A list of the names of those directors and executive officers and
a description of their interests in Riverview is contained in Riverview’s final prospectus related to its initial public offering dated
August 5, 2021, which was filed with the SEC and is available free of charge at the SEC’s website at www.sec.gov. Additional
information regarding the interests of such participants will be contained in the proxy statement/prospectus for the proposed
business combination when available.
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The Company and its directors and executive officers may also be deemed to be participants in the solicitation of proxies from
the stockholders of Riverview in connection with the proposed business combination. A list of the names of such directors and
executive officers and information regarding their interests in the proposed business combination will be included in the proxy
statement/prospectus for the proposed business combination that will be filed on Form S-4 when available.

No Offer or Solicitation

This communication does not constitute (i) a solicitation of a proxy, consent or authorization with respect to any securities or in
respect of the business combination or (ii) an offer to sell, a solicitation of an offer to buy, or a recommendation to purchase, any
securities of Westrock Coffee, Riverview, the combined company or any of their respective affiliates. No offering of securities
shall be made except by means of a prospectus meeting the requirements of Section 10 of the Securities Act of 1933, as amended,
or an exemption therefrom, nor shall any sale of securities in any states or jurisdictions in which such offer, solicitation or sale
would be unlawful prior to registration or qualification under the securities laws of any such jurisdiction be affected. No
securities commission or securities regulatory authority in the United States or any other jurisdiction has in any way passed upon
the merits of the business combination or the accuracy or adequacy of this communication.

Forward-Looking Statements

Certain statements included in this communication that are not historical facts are forward-looking statements. Forward-looking
statements generally are accompanied by words such as "believe," "may," "will," "estimate," "continue," "anticipate,” "intend,"
"expect, "should," "would," "plan," "predict,” "potential," "seem," "seek," "future," "outlook," and similar expressions that
predict or indicate future events or trends or that are not statements of historical matters. These forward-looking statements
include, but are not limited to, certain plans, expectations, goals, projections, and statements about the benefits of the proposed
transaction, the plans, objections, expectations, and intentions of Westrock Coffee and Riverview, the expected timing of
completion of the transaction, and other statements that are not historical facts. These statements are based on information
available to Westrock Coffee and Riverview as of the date hereof and neither Westrock Coffee nor Riverview is under any duty to
update any of the forward-looking statements after the date of this Presentation to conform these statements to actual results.

These statements are based on various assumptions, whether or not identified in this communication, and on the current
expectations of the respective management of Westrock Coffee and Riverview as of the date hereof and are not predictions of
actual performance. These forward-looking statements are provided for illustrative purposes only and are not intended to serve as
and should not be relied on by an investor or others as, a guarantee, an assurance, a prediction, or a definitive statement of fact or
probability. Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. Many actual
events and circumstances are beyond the control of Westrock Coffee and Riverview. These forward-looking statements are
subject to a number of risks and uncertainties, including, but not limited to, changes in domestic and foreign business, market,
financial, political, and legal conditions; the inability of the parties to successfully or timely consummate the proposed
transaction, including the risk that any regulatory approvals or the SEC’s declaration of the effectiveness of our prospectus/proxy
statement are not obtained, are delayed or are subject to unanticipated conditions that could adversely affect the combined
company or the expected benefits of the proposed transaction or that the approval of the requisite equity holders of Riverview is
not obtained; failure to realize the anticipated benefits of the proposed transaction; risks relating to the uncertainty of the
projected financial information with respect to Westrock Coffee; risks related to the rollout of Westrock Coffee's business and the
timing of expected business milestones; the effects of competition on Westrock Coffee's business; the amount of redemption
requests made by Riverview's stockholders; the ability of Riverview or Westrock Coffee to issue equity or equity-linked
securities or obtain debt financing in connection with the proposed transaction or in the future; and those factors discussed in
Riverview's final prospectus dated May 15, 2020 under the heading "Risk Factors," and other documents Riverview has filed, or
will file, with the SEC. If any of these risks materialize or our assumptions prove incorrect, actual results could differ materially
from the results implied by these forward-looking statements. There may be additional risks that neither Riverview nor Westrock
Coffee presently know, or that Riverview or Westrock Coffee currently believe are immaterial, that could also cause actual results
to differ from those contained in the forward-looking statements. In addition, the forward-looking statements reflect Riverview's
and Westrock Coffee's expectations, plans, or forecasts of future events and views as of the date of this communication.
Riverview and Westrock Coffee anticipate that subsequent events and developments will cause Riverview's and Westrock
Coffee's assessments to change. However, while Riverview and Westrock Coffee may elect to update these forward-looking
statements at some point in the future, Riverview and Westrock Coffee specifically disclaim any obligation to do so. These
forward-looking statements should not be relied upon as a representation of Riverview's and Westrock Coffee's assessments as of
any date subsequent to the date of this communication. Accordingly, undue reliance should not be placed upon the forward-
looking statements.




Contacts

Media:
ICR for Westrock: Westrock@jicrinc.com

Investor Relations:
ICR for Westrock: WestrockIR@icrinc.com
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We aim to be the world's
most competitive and innovative provider of
beverage solutions to the most distinguished
brands in order to provide smallholder farmers
and their families in developing countries the
ability to advance their quality of life and
economic status




Westrock Coffee’s History
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facilitiea in

Little Rock AR

First digital transaction
on 1BM Food Trust®

2022

Westrock Coffes
launches the nation's
largest roasting ta
Resdy-To-Drink
packaging facility

2021

Westrock Coffes
expands operations
inmalaysia




Westrock Coffee & Riverview Create a Market Leader

JWESTROCK

COFFEE COMPARY

¥ Vertically integrated,
sustainably focused
coffee company providing
digitally traceable coffee
to the retail and branded

hospitality industries.

[EIY
S‘l)‘ + ar : ol
COFFEE 8 TEA Q—-—-’"’__‘

¥ One of the world's

largest custom coffee and
tea manufacturers and
suppliers to restaurants
and convenience stores in
the U.S. and a leading
producer of liquid

extracts.

¥ Deep bench of directors

with significant public

company experience in
food and beverage, supply
chain and accounting
sectors. SPAC with $250M

cash in trust and a fully
committed $250M PIPE

from a select group of

long-term investors.

T P

WESTROCK

COFFEE

Leading integrated coffeg,
tea, flavors, extracts, and
ingredients solutions
provider to the world's
most iconic and

transformative brands.




Unicquely Situated Product and Service Offering

Coffee & Tea

Comprebansive product and service offering
to the retail, C-Store, travel canters,
foodservice, non-commercial, and CPG
industries.

Coffea products include roasted coffes ina
wariaty of finished good packagings
including: whole bean, fractional packs, retail
bags, and single sarve cups.

Tea products include iced tea, hot tea, and
spacialty herbal tea. Packaging formats
include filter packs, tea bags, and pyramid
sachets

Flavars, Extracts & Ingredients (FE&I)

A full range of bevarage concentrata and
flavaring systems of branded and

private label goods.

Products include concentrates for
ready-to-drink beverages, ice creams, sauces,
and baked gaods.

Finished good formats currently include bulk
and plastic bottles. Planned axpansions are
expectad to extend our offering to cans,
#lass hottlas, and bag-in-a-box.

Westrock Coffee is differentiated not only by its mission but also in the way it goes to market

Sustainable Sourcing &

Traceability (SS&T)

Creation and managernent of a sustainable
and digitally traceable supply chain from the
original farmer transaction through the
finished good consumer package is the
bedrack of our differentiation.

50+ professionals oparating in 10 countries
around the globe coardinate the physical
delivery of these traceable products to
Westrock Coffee and hundreds

of ather customers,

FALCON %DUFFEES

A ?




Westrock Coffee Company

Westrock Coffee supplies the world’s most iconic brands
with the world’'s most transformative coffee, tea,

and extract products.

——

Westrock Coffee provides coffee sourcing and financing, digitally traceable supply chain
management, product innovation, roasting, packaging, and distribution services.

T— @ — N —H— g —0

HARVEST EXPORT IMPORT ROAST PACKAGE DEE_IVER ?

While Westrock Coffee helps customers manage their commodity price risk, WEST CK
: co
customers alone bear their own exposure. &




Westrock Coffee By The Numbers

We Supply
Q V4
~88%
of our Foodservice Customers’' Stores
in the US. and

v = Fins
< 1 90 Internationallyt)

Westrock Coffee provides over

20M

Cups of Coffee Daily™

8

Manufacturing Facilities

$123M

24E Adjusted EBITDA

Coffee Supplier to U.S.

Employees with Operations in

50

Countries

o 201 b et
of 19 13 solpur

Tont
Coffee Conegory » REC RandyT ook Cofeo Catagony 1, 52wk an

by

ding 82032
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Compelling Investment Highlights

®
1 3L
&

WESTROCK

COFFEE

gnificant Addre

able Opportu
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Proven Management Team Is The Largest Equity Owner

Y

@03 &

@0

s
=
[
=
-g J10E SCOTT CHRIS ELIZABETH WILL KYLE SAM MATT BOB ERIC
8 FORD FORD PLEDGER  MCLAUGHLIN FORD NEWKIRK FORD SMITH MCKINNEY DUVALL CHIN
—

Ghairman & Chief Executive Chief Financial EwE diroup President EWE Product Ewe OF Business  EVP Supply Chain, whief Legal whief Human hief information

Co-faunder Officar & Officer Of Gales Of Oparations Innavwation Analytios & sustainability, officer Resource Dfficer Officer

Co-founder £ FEMI Glinnt o iCality
Fuparignoe
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Purpose Driven Mission Delivers

Measurable Impact

Westrock Coffee was founded on the belief that growth

is an inevitable byproduct of investments in infrastructure,

farmer development, supply chain, product innovation,

and technological advancement. This belief is expressed

through the way we interact with our community,

the environment, and the farmers we serve.

=

$6.5M
I sustainability pramiums
paid directly to farmers
f:;_._"
'y
100%
Respansibly sourced coffae

and tea by 2025

&5

5M TREES®)

supply chain by 2025
900K+ ACRES™

Farimed by Westrack
Coffee's farmar

partners globally

=0
i| e

106K
Farmers hava baan trained

ovar the last decade

i

L]

2M+ TONS™

Of carbon

chaing annually

CASE STUDY: RWANDA 2014 - 2018
GIKOMERO COMMUNITY FARMER GROUP

250% /

200%
7
150%
T //

i /

0% / —

e i

(30%)

2014 2015 2016 2017 2018

Coffee Revenue Per Farmer ——— Coffee Futures Price

The chart tracks farm performance for 1,854
farmers who completed Westrock Coffee's
training program. These farmers are
concentrated in a difficult growing region and
historically experienced below average
baseline production.

WESTROCK
COFF

EE




Proprietary, Digitally Traceable

Technology

A fundamental pillar of Westrock Coffee 1

Westrock Coffee utilizes the IEM Food
Trust® blockchain platform, and other
proprietary technologies to link anonymous,
disjointed supply chains into transparent,
connected systems.

Our platform gives our customers visihility
into every step of their supply chain, and
allows their customers to see the actionahle
results of their purchase, with the scan of a
QR Code.

Through economic empowerment and
environmental accountability, Westrock
Coffee directly impacts and improves the
lives of the farmers from whom we source
coffee and tea.

e
02 | EXPORT

Coffee milling, exparting,

and ocean freight data

~
IR

03 | IMPORT

Import clearing and delivery

to final warehouse

04 | ROAST
I'l[JHHIng facility delivery

and roasting data

A

o]

05 | PACKAGE
I

Customer purch

=

01 | HARVEST
Farmar transaction
(mame, date, prica)

06 | DELIVER

Traceahility data uploaded to cus

partals for fir

rmer

50

Unigue data

olle
and monitored
from farmer to
finished product




Large & Growing Global Market Presents Significant
Addressable Opportunity

$318 billion wholesale global coffee and tea market U
forecasted to grow at 6% CAGR Tom Makic

“Younger coffee drinkers
millennial and Generationz  that prefer to drink cold [ RTD coffes

2 Generational shift to Millennials and Generation Z Demographict® compared ta hat coffeel1H)
which are prioritizing cold coffee and sustainability 131M 519
Cold brew menu penatration FE&| Foracasted
3 Consumers preferences have migrated from Regular 57 CAGR trendis) Sales Growthis:
Brewed Coffee to Non-Traditional Coffee +31% .|.5 5 %

Westrock Coffee’s traditional core business has an 7 Total
Addras

addressable market of $37 billion today Market

geaonts, Vst Cotoa SUAE - SCAE &rEokat ot EACR 1of FEEI b bi
FEE

inkeiigenca Centor, Mo roecoramic Data, Domographica Report, 2024, ) (5] Younsar nll'nrdlﬂ:: sapmanent Miloniaks
s 15 oot i Claca S WESTROCK
COF

Tt u -cm-cw\uc surey Il ligimea Centar, Markat Anabzars. CcucM m-z n'u Eagrrnl gy n'\ e \.’w: i
Gty Cofion and AT Eolfas U3 2024, Lightipe [E] =
.|N(.‘ m. B0kl Andl2oiE, Card Mot Bilirg): Bagerant kg

1) WEeddan
G,

g o e o.p-un, r.'._.m» it Intalgo e l:o e, B mn ¥ Chaiva m_pm

15




Unparalleled Customer Value Proposition

Leading brands choose Westrock Coffee because it is singularly positioned to meet their needs,
while simultaneously driving a new standard for sustainably sourced products

@ Innovation Q Traceahle Technologies

v 25-person world class innovation team with branded ¥ Proprietary digital traceahle technology.

consumer packaged goods and FE&I experience ¥ Capacity to colleet and analyze data points fram

in Consumer Insights, R&D and Engineering.
Customer-centric approach that begins with specific
consumer insights and product design that delivers
enhanced profitability across the value chain.

Global Scale

We operate 8 key facilities that support our Coffee
& Tea and Flavors, Extracts and Ingredients
business, with a combined 1M+ sguare feet of
production capacity.

We have on the ground operations in 10 countries
to support our international growth.

farmer partners.
Enables fair payment, location, and community
risk identification for farmers.

Comprehensive Product Portfolio
Yol

Consumer insights, Omni-channel product
marketing, and product development resources
integrated into the strategic planning process.
Enables continuous product introductions that
build our product portfolio.




Tenured, Flagship Customers with Global Operations

As the “Brand Behind the Brands” we supply the largest and most recognizable names
across the retail, restaurant, convenience store, travel center, non-commercial and CPG

channels with your favorite coffeg, tea, and extract-based beverages.
* The average tenure for our top 20 customers is 19+ years.(1)

* No customer represents more than 10% of Net Sales.(2

3oftheTop5 13 of the of Top 13 of the Top 25
Retailers in the US"™ 25 QSRs in the Us"” C-Stores in the US"

5K+ Retail 55K+ QSR 13K+ C-Store

Locations Served"” Locations Served™ Locations Served"”

3 of the Top 10
Food Distributors
in the US"

100K+ Customer
Locations Served

(4)5)

1) Az o LOFE0AL i (2) W fiacal yan SUIL ) {3} Katisni Rotsil Fangiation, 2001, [ {ApWEL Motoagernant 080 Migazne 2021, i 5] CENEWS, 021, i {BYWOE Minsgament, alsta, f [T]WGE Minsgsmnt




Compelling Investment Opportunity: Two Macro Tailwinds

Combined with New Retail Entrants & Capacity Shortages

Consumer preferences shifting away from Hot Coffee and the lack of supply capacity are generating

a unique opportunity for Westrock Coffee

Shift in Consumer Preferences

Generational

- (074
shift from >30 70
Hot Coffee to  of millennials Prafer
Cold BrewfRTD  Cold Brew/RTDM!

COVID Concerns

Accelerated .
Shifts in cansumer

shift from behavier accelarated
Beverage the growth of new
Counter to categories (ex. Ghost

kitchens, RTD

Single Serve preferances)

Competitive Dynamic

New Entrants

Retailars Sprinting to Becoma
Relavant in New Trends

Restaurants, convenience stores, and
retailers expanding product portfolios to
include cans and bottles,

Exponential Demand
Growth Exposes Capacity
Shortages

Mo ane is filling the gap:
* FE-backed companies oftan lack liguidity
for CapEx required
* Dairy co-ops are often capital constrained
* Conglomerates oftan focuson other coreg
competencias

COFFEE

Westrock Coffee
is filling the gap and
capitalizing on this

once-in-a-lifetime

investment opportunity

by expanding its
FE&I capabilities

1) Ml Caoup, Colfod and ATO CaMfar US 2021: LighiSpeod © ansun i 0ata My 2021




Flavors, Extracts, and Ingredients Business Poised for
Dynamic Growth...

: = e e . ) Consumers Switching from Regular
Total Foodservice Beverages poised for Younger Generations have Higher 4 £

i (1)
lﬁﬁh’g‘:g‘]ﬁ ) Preference for Cold / RTD Coffee®

Brewed Coffee to Iced / Specialty
Coffeel!

Generation: myhich of the following beverages have
you purchased from a foodservice
location in the past 3 months?"
% of respondents

‘Cold Brew Coffee 1.8%

Flant Based Milk 26.3% LN

lced{Gold Coffee 22.2%

Millenial
22.0%

26%
17% 18%
21.5%
Gen-X 20% 10% 7%
[]

21.0% Boomer 95% 5% '
reairue [N oo — |

Aguas Frescas

Specialty Hot Coffee

Shakes

Enhanced Water

y (28%)
Other Alt. Beverages 17.0% Silent 97% 3%
Regular Iced Cold  Specialty Frozen
smoothies - 4.9% Brewed Coffee Brew Coffee Blended
14 Coffee Coffee
B Addressable Mon-addressable B Hot Brewed ®Cold /| RTD Drink

41} Techenmis Avay From foo e Bovaigs havigater 2081
25 P £ah [T o Lo
wiga o 1wl Tod 08 poet UG 200, et

13 Mibal Gt Foed fraart 2426 1 2001




...Due to Disruptive Product Innovation and

Industry Shortages

Westrock Coffee's customer value proposition enables the company to develop successful beverage
solutions roadmaps, to provide product innovation, and to grow for its customers

Product Innovation

RTD Coffea Unit Sales

Process

¥ Identify keywhite space
opportunities

¥ Insights-based innovation v
and sales approach

Str.-ll:t-lglc Cross-
functional ideation
Concepting &
validation of the

product
DDD
nnn n Com marmaluza tion Adoption
o0
Develop brand, price, Product
promaotion implemeantation
¥ Bource/manufacture v Beverage menu

product

strategy deployment

by Packaging Type 20125
[Reflects Mational Brands CAGR
at Retail only)
1579 4 ya0
s 761 440
441 551 a4

2015 2020
—(lass Bottle =———Plastic Bottle =———Can

2025

¥ 80% of consumers are more likely to purchase takeout food today
V. pre-CovID-19

v 77% of consumers plan to maintain their off-premise food
cansumption

o Ghabal Dat, St

o Intaflig s Gontar, Markal Anslyzers,



New FE&I Facility - Conway, AR

In 2021, we purchased a 524k square foot
manufacturing facility with the intent to build
out the capacity and capabilities needed to meet
our customer demand. The facility is currently

in the engineering and design phase, and we

are in active discussions with prospective
customers related to price, terms, volume

and commitments.

Potential Capacity After Buildout(2)

- j"' 800 million Single Serve Cups

10 million Gallons of Juice BIBs

[l 4 million Gallons of Coffee BiBs

(] 140 million Glass Bottles
g

n’gn T00 million Cans

£ 3 million Gallons of Bulk

@ 100 million Pounds of Coffee Roasting

AL) AWEroe Coffod i K ang Moo N Fariliey buikiour. Tro packagng fonmn snd oo ol o ey
rawn provida an CEmEa o whit is possitia na fag uily it st Tha et | bus ksout wil ey basid o0 0 warkity of
Mac10r s iChudinng Cuala ey Do, willime COMMIMents, #0d margin conBisanton




Strong Financial Profile & Growth Trajectory

Net Sales

Adjusted EBITDA(L

{3 in millians)

21% CAGR(2)

20204

2021A

2022E

2023E

$1,248

$253

2024E

15 i millians)

——— 38% CAGR(E)———
Adjusted
-&@ coitoa
Margin
'21A-24E
CAGR
SS&TH!
£ §75
FE&I
$a7
$34
Coffes
& Teat
20208 2021A 2022€ 2023E 2024E

ol fov Adji 00 EBITN GAAD Bacensiliotion
raath Faador $EaTE 202 1A-S024E

s

R0 Aasech, 2020tnmcak prasested ndud 30 menths of SE0teancials
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Growth Initiatives

Expand Our Expand Our Geographic Acquisitions Can be
Product Offering Customer Base Expansion Used to Accelerate:
a8

Proven ability to execute
and integrate accretive

Demaonstrated ability to
win new customers

through insights-cdriven, MEA
product development-led
sales cycle
Mew Customer Highly Active M&A
Pipeline Pipeline
100+ $1.2B+ 50+ S5B+
Targets Sales Targets Sales
Serve lass than 156 Transaction will create
50+ products developed 20 customers added e clear pathway and clean
of our customers’
since 2020 since 2020 sismeni s e s balance sheet to

international locations

execute on acquisitions

o0z CShomee & Wik Ppsi i0n Sa WEC Mitagen it autim sbas.



Expand Our Product Offering

Westrock Coffee has demonstrated its capahility to create innovative products for consumers’
changing preferences and deliver to its customers in whatever packaging format they need

Liquid Coffee & Beverage Concentrates

' Bottles Ready to Drink
] Bag-in-Box (BIB) Cup Build & (RTD)
~ Tote Drum E Retail and Bulk Batch 9 oz-8lim
Foodservice 48 oz-Plastic 11 oz-~Slim
13.9 cz-Glass 15 oz~ "Tall Bay"
Roasted Coffee Tea

‘ Retail
Retail Fractional Open Pyrarr:id
Bags  Packs Brew

g ‘ Le . Tea Bags




Expand Our Customer Base

Westrock Coffee is the sole coffee provider to more than 80% of its top 20 customers creating the
opportunity to cross-sell FE&I products and to drive customer success(®

Existing customers provide
opportunity to cross-sell FE&I
products and expand
internationally(®!

3%

Domastic

Domaestic Internationnl

Coffes Extracts Coffes

W Current Gustomers W Currently Pursuing

Mon Addrassable

Westrock Coffee's compelling
customer value proposition and
innovation process leads to long

customer tenures!?

m 5 -8 VYears
15 - 42 Years

nl-4Years
10 - 14 Years

Market participants value Westrock
Coffee's innovation and
manufacturing capabilities

I, N
— — - —
Strategy / Insights Ideation
00
Commercialization Adoption

1) WO Maragaimeat

S LD Mo ogoettnt RLITALES, FODIEL NG i 107 00 50 Gaar f of 13




Geographic Expansion

Global customers are calling for Westrock Coffee's international expansion

® Current Markets Served

usa Malaysia
Canada South
Mexico Korea
Benin Pakistan

Singapore Uk

(o] Accelerated
Expansion
Opportunity

Uk <hina

EU Japan
MERA Southeast Asia

o] Represents locations where
‘Westrock Coffee has
oparations

=) Representslocations
whera Westrock Coffee
has co-packing plants

r e
Market IEURDPE) NORTHAMERICA  MENA | APAC : REST OF WORLD
Opportunity: lem 1 SEE S2B L$14F!. 1 f3<]:3
et ey e

Boswea: WS Wanagort, CAabal DNt o] MK G, Eaffat i 17D Cofion VS0 WESTROCK
cor

FEE



ME&A | Proven Acquisition Platform

Management has a proven track record of successful M&A execution and integration

Powerful Acquisition Platform Proven Integration Expertise

Highly Accretive

+11%
FALCON COFFEES 70 Acquisitions
Adjusted EBITDA margin Driven by cost discipline,

growth Yoy in 20214 in the manufacturing efficiencies and

(2020) Beverage Solutions segment ability to integrate new systems

Scott Ford: At the Helm of Strategic Growth, Vision, :

; 1 19% 29% 5X
0.6 MILLION il S, et 228 12.8 MILLION
e ribars states served :

return for shareholders

$0.4 BILLION [ESEARLE LY | $8.8 BILLION

: Lh 20X #1 :
S L Axbuisitions Increase in number Indlustry leading E_ $24.6 BILLION
- i of customers Adjusted EBITDA
marging
1996 ST

Borea 0K MANaga ment, S 500, BEC Pubiie Filige

f=1=1



01|

02|

03|

04 |

05 |

06 |

COMPANY OVERVIEW

GROWTH STRATEGY

FINANCIAL OVERVIEW

TRANSACTION AND VALUATION
BENCHMARKING

CONCLUSION

APPENDIX




Adjusted EBITDA CAGR
214 - '24E2)

Single serve cup volumes growth and expansion of FE&I drive long-term Adjusted EBITDA 38%

growth and margin expansion
Consolidated

Net Sales ("20A - '24E) Adjusted EBITDA ('20A - '24E)()

5 in millianz) 5 in millians)
38% CAGR _l

42%

Beverage Solutions

21% CAGR _l

Adjusted EBITDA Margin
2022E(2)

8%

Consolidated
10%

Beverage Solutions

575
5698

5551

20204  zo21a 2032E 2023E 2024E 202087  2021A 2022E 2023E 2024E

mEBeverage Solutions MSS&T M Bevarsge Sclutions BESS&ET ?
I 'WESTROCK

1h 2805, AfuEbed EBITDA, M Adjustid EEITOW dhte Mot Suikac COFFEE

h, BOB0KNGIEEN e |
aU L
i

BAD finanzisls



Historical & Projected Financials

(& in miltioes)
Revenues, nat
Baverags Solutions
Sustainable Saurcing & Traceahility 1

Total Revenues, net

Revenue Growth
Beverage Solutions
Sustainable Sourcing & Traceability

Total Revenue Growth

Adjusted EBITDA

Bevarags Salutions

Sustainable Sourcing & Traceability
Total Adjusted EBITDA

Adjusted EBITDA Margin

Beverage Solutions

Sustaingble Sourcing & Traceability
Total Adjusted EBITDA Margin

CapEx

Base Business
FE&| Expansion
Total CapEx

54240 55510 57213 58138 59043
125.9 1471 2391 246.0 2534
$550.8 56981 $960.4 $1,059.9 51,2477
28.7% 30.0% 12.8% 22.2%
16.5% 62.5% 2.9% 3.0%
2E6.7% 37.6% 10.4% 17.7%
5288 5415 568.5 5825 51175
4.8 E7 55 =] 52
5336 $47.2 S75.0 4881 $123.3
G.5% 7ER 9.6% 101% 11.8%
3.5% 3.9% 2.5% 2.3% 2.5%
G.1% 6.8% 7.0% 8.3% 9.9%
5105 5151 526.0 5122 5132
0.0 10.0 G617 87.7 421
5185 5251 S87.7 5999 555.3

y sakis
0 BED) i Fabetny SUO1: 48 sk, 2020%150E5E [ios0m a0 int e 10 munths of S50 fnansi s
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Transaction Overview

*  Riverview has proposed to anter into a business combination with Westrock Coffes.

* Pro forma enterprise value of ~$1,086mm (14.5x 2022E Adjusted EBITDA), Existing shareholders rollover shares in Wastrock expected to be valuad at ~$369mm

and 22.8mm preferrad roll over shares in Westrack expacted to be valugd at ~5273mm,

Westrock will entar into a $300mm fully cormmittad cash flow cradit facility allowing for armpla liquidity and flaxibility as the company pursues its strategic and

financial ohjectives.

* The transaction is axpectad to close in Q3 2022, and it is anticipated that the past-closing campany will retain the Westrock name and be listad on the NASDAQ
under the ticker symbal WEST.

Pro Forma Valuation(1) Sources & Uses(l)
{5 i pillons, Eecept per share walues] (3 e il
T
m SPAD Caah in Trust EESFEY Caal to BS £A05
Share Price FIFE 250 Dkt Paydon 1
Pro Forma Sharea Cutetand N 51500 Revelver & Erjuity to Praterrad Holdars a7z 4
¥ B Tarm Losn & 150 Ralloves Cormman Equity 389
uitlation Fratar $11.5 Equity to Praferred Holders 275 Sponsor Promota a3
Forma Shares Cutsta 23,814 Rallavier Common Equity 369 Eat Transaction Foes & Expanges a4t
d 3 Spoagor Prornots a3 Moneoatralling ivtarest Riflover 3

Honc ng intarest Rotlowvar 3

4
185,418
(3062521
2.6

Pro Forma Ownership B e P

5%

Riveryiew Commen Shareholders
Westreck Common Sharehalders

PIPE Common Sharehalders
Westrock Preferred Shareholders

i atock of the Comneany Tra Company a
e L S Riveriew AL
ir g dors Prof
u calculatad as of O C i H aE 08 reder




Defining the Opportunity Set

o Mission-driven, scaled specialty manufacturer in the massive and growing coffee, tea, and extracts market
o Innovative, value-added beverage solutions provider for global blue-chip customer base
e High growth platform (28% Adjusted EBITDA CAGR)!) led by a world-class management team

° Projected highly profitable business with diverse revenue mix

Value-Added Coffee & Tea Food & Beverage Ingredients

® £ i
¢ L& symrise
"JDE reetS - A
Givawdan ]
2 § Keuri KERRY
.
‘(Drpegpe,. f Durch Bros Corree == TREA
¥ Coffee & tea providers with value-added capahilities v Intagrated specialty manufacturers of value-added ingredients
¥ Product portfolio tailored to meeat consumer trends & preferances v Diversified revenua mix
¥ Scaled players with global reach ¥ Blue-chip customer base
¥ Strong customer following & engagemeant ¥ Unigue positioning in an attractive, high growth industry

1) D10s ADA0E SRS Proetd djatod EETOACAGR far Westiock Saflee



Growth Benchmarking

Revenue CAGR (2022E — 2024E)

Value-Added Coffee & Tea Food & Beverage Ingredients

Median: 4.4% 30.1% Median: 5.1%

: &7%
' E -
E—
L, : r ig Ko ; . -
% @ (e ol m umfm; 3 m B s d e

WEETROCK i
EeriE Givaudan

Adjusted EBITDA CAGR (2022E - 2024E)

Value-Added Coffee & Tea Food & Beverage Ingredients

Median: 5.8% o Median: 8.6%

285
10.5% . d:
Cok T.E% 8.6% 8.6%
T — o
N \ B )
- e ! o B ovied o
'WESTROCK NEstie @ et — Duceieoy o symrise TREATT
COFFEL Givaudan

o WEC Wi i e, SEC Putthic Fifings, FEciS0n0s of Mareh 51, 200,



Valuation Benchmarking

EV | 2022E Adjusted EBITDA

Value-Added Coffee & Tea Food & Beverage Ingredients

Median: 16.2x Median: 19.5x

26.1x 25.4n

hd = e o ¥ r :
' L) o e = m KERRY e W
WESTROCK Nestie @% « - ,.?...c.... . E Burchbings T - ¥ Y mean

Giivauean

EV [/ 2023E Adjusted EBITDA

Value-Added Coffee & Tea Food & Beverage Ingredients

Median: 15.0x Median: 12.0x

24.1x 2585x%

- 19.5x%
17.2% 14T 15.3%

12.3x . 11.3x% 10.8x .

i 2 R oee e B L S M R oes

COFFLE Givudisn
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THE OPPORTUNITY TO
THE COMPANY'S GROWTH IS NOW

Today, Westrock Coffee is uniquely positioned to sustainably meet
global blue-chip company coffee, tea, and extract demand, while
improving the lives of farmers around the world.

Now is the company’s opportunity to scale its business and
amplify its economic, social, and environmental impact.
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Financial Model Assumptions

Financial Projections

= Included in thia presentation are the Company’s estirmates of its financial performance for fizcal yesrs 2022 through 2024 (the "Firancial Projections™), based on information known as of the date of this
presentation Thess projections were prepared by the COMpany's managameint as a part of its long-manga planning process, and to peovide current and potential investars the Company’s expactations

af projected financial performance for thesr use in evaluating the transacton described in this presentation.

= The underlying aasumptions on which the Firancial Projactions aee basad reguire significant judgment. Aca resudt, there can be no sssurance that the Fineneial Projections will he an accurste prediction of future

reaLilta. Key estimates and assumptong underying the Financial Projections include:
o Revenue Growth Rates - Coffee & Tea and FE&I growth rates are hased on the Company's pre-COVID (2018 and prior] and 2021 historical growth rates, adjusted for other variables,

such as expectationa regarding new product offerings, new customer wins, and changes in existing customer demand. The Company's fiscal year 2022 forecast reflacts the Company's

expactations about [i) sales growth, organically and vie continued COVID abatement, (ii} new customar wing; (il improvements in customer contract terms, and (Iv) operational and

production efficiencies

-]

Operational and Menufacturing Efficiencles - Tha Company expects increased profitability through the continued scaling of its operstional and menufscturing cost structure ovar

Incraasad volumes and its ability to purchase higher volumes of materizls at lower unit costa,

Impacts of New FE&I Facility — During 2021 the Company purchased a 524,000 square foot facility that it intends to bulld out based on customer demand. The Financial Projections

0

reflect management's estimates of the potential capacity, packaging formats and timing of bringing the facility orvline. Currently, management expects the facility to be revenue

generating in late 2023, with production ramping dunng 2024,

= The Company beleves that ita opersting history provides 6 reasonable besis of the egtimstes and assumptions underlying the Finencial Projections Changes in these astimates or assumpsiong, including
assumptions regarding the timing of COMD abating expectations regarding new product offerings, new customer wins andjor changes in the design capacity or customer demand far our new FER&I facility

could materially affect cur Finencial Projections.

= nsof the dete of this presentation, the Finencal Projectons contalmed herein continue o represent management's expectatons regarding the Comgany's expected futune financial parformance. ?
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Non-GAAP Financial Measures

Description of Financial Measures

We refer to EBITOA and Adjusted EBITDA inour analysis of our results of operations, which are not required by, or presented in accordance with, sccounting principles generally accepted in
the Uniterd States ("GaaP). While we believe that net (loss) income, as defined |y GAAP, is the most appropriate eanings measure, we also believe that EBIMDA and Adjusted EBITDA are
impartant non-GAAR supplenental measures of aperating perfarmance as they contribute ta a meaningful evaluation of the Cempany's future aperating performance and comparisons 1o
the Company's past cperating performance, Additionally, we use the non-GAAP financial measure in evaluating the perfosmance of our segments, to make operational and financial clecisions
andl inour budzeting and planning process. The Company believes that providing the nor-GAAP financial measure to investors helps investors evaluate the Company’s operating
perfarmance, profitahility and business trends ina way that is consistent with how management evaluates such perfarmance,

We define EBITOA3S net {loss) income, as defined by GAAR, before interest expense, provision for income taxes and depreciation and amartization. We define Adjusted EBITDA as EBTDA
hefore equity-based compensation expense and the impact, which may reoccur, of acguisition, restructuring ancl integration related costs, including management services and consulting
agresmeants entered into in connection with the acguisition of S&0, impairment charges, nonrcash mark-to-market adjustments, cemain costs specifically excluded from the calculation of
Adjusted EBITDAunder our matanial debt agresments, the write off of unamortized deferred financing costs, costs incured as a result of the early repayment of debt, gains or losses on
dispositions, and other similar or infrequent itemns (although we may not have had such charges in the periods presented). W believe EBITDA and Adjusted EBITOA ane important
supplemental measures to net (loss) income because they provide additional information to evaluate our cpesating performance on an unleveraged basis. Inaddition, EBITDA is calculated

similar to defined terms in cur material debt agreements used to determine compliance with specific financial covenants.

Since EBITDA and Adjusted EBITDAare not measures calculated in accordance with GAAPR, they should be viewed in addition to, and not be considered as alternatives for, net {loss) income
dletermined in accordance withGaAR, Further our computations of EBITDA and Adjusted EBITDA may not be comparable to that reparted by other companies that define EBITDA and
Adjusted EBITDAdFferenthy than we da
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Westrock Coffee Holdings, LLC Business Combination with Riverview Acquisition Corporation
Deal Announcement Investor Conference Call Transcript
April 4, 2022

Operator

Hello and welcome to the Westrock Coffee Holdings, LLC and Riverview Acquisition Corp. transaction conference call. We
appreciate everyone joining us today. The information discussed today is qualified in its entirety by the Form 8-K that has been
filed today by Riverview and may be accessed on the SEC’s website, including the exhibits thereto. Please note that the press
release issued this morning and related SEC documents can also be found on Riverview Acquisition’s website at
Riverviewacquisitioncorp.com and on the Westrock Coffee website at Westrockcoffee.com. The investor deck that will be
presented as part of today’s discussion has been publicly filed with the SEC and posted on Riverview’s and Westrock Coffee’s
website, where it is available for download. Please review the disclaimers included therein and refer to that as the guide for
today’s call including for a reconciliation of non-GAAP metrics. In particular, this call contains forward-looking statements that
are subject to risks and uncertainties. In addition, further information about us and the proposed transaction will be contained in
filings with the SEC, and we encourage you to read those carefully. For everyone on the call, Riverview and Westrock Coffee
will not be fielding questions today. Hosting today’s call from Riverview is Brad Martin, Chairman and CEO, and from
Westrock Coffee are Scott Ford, CEO and Co-Founder, and Chris Pledger, CFO.

I will now turn the call over to Mr. Brad Martin. Please go ahead.

Brad Martin — Chairman and CEO of Riverview Acquisition Corporation

Thank you operator, and thanks to all of you for joining us today. I am Brad Martin, the Chairman and CEO of Riverview
Acquisition Corporation, and I am delighted to announce this transaction between Riverview and Westrock Coffee.


https://Westrockcoffee.com
https://Riverviewacquisitioncorp.com

When we launched the Riverview IPO last August, I told our prospective investors that our goal was to find a merger partner in
an attractive business with tangible growth prospects in which we could invest, one that had a solid market position with
competitive strengths, and also one that was led by an experienced, public company-ready management team that has
demonstrated a commitment to maximizing value while operating with the highest level of integrity. After an extensive process
in which we reviewed a number of opportunities, I am confident that we have achieved our objective with the proposed business
combination between Riverview and Westrock Coffee.

Westrock Coffee is a leading integrated coffee, tea, flavors, extracts, and ingredients solutions provider to many of the world’s
most iconic and transformative brands. Among the characteristics which differentiate Westrock in this massive market are its
management of a proprietary digital technology stack, which gives customers visibility into every step of its supply chain. From
its very beginning, Westrock has followed a purpose-driven mission to improve the lives of farmers who produce the beans on
which this industry relies.

Westrock has an outstanding management team led by its CEO and Co-Founder, Scott Ford. Scott is the former CEO of Alltel,
an enterprise that his father and he built, and led for decades, and while doing so, they created very significant shareholder value.
I’ve long admired the Ford family, and because of my respect for them, I approached Scott about the possibility of Westrock
partnering with Riverview. With its intense customer, commercial, and mission focus, this Westrock team has built a terrific
business over the past 13 years and the company is now poised for a very promising future. Upon completion of the merger, the
Westrock management team will be the largest equity owners in our company, and my fellow shareholders in Riverview and my
partners in the PIPE investment are delighted to become part of the Westrock Coffee family.

The merger values Westrock at an enterprise value of approximately $1.086 billion at $10 per share, that represents
approximately fourteen and a half times Westrock’s projected 2022 adjusted EBITDA. Assuming no redemptions from Riverview
shareholders, the transaction will deliver approximately $500 million in gross cash proceeds to the combined company, and
Westrock Coffee’s existing shareholders, none of whom are selling a share, will own approximately 53% of the shares of the
combined company upon closing. The transaction includes a committed $250 million common stock PIPE investment, again at
$10 per share, in which members of our sponsor group at Riverview and I have committed $60 million. The founders of Westrock
Coffee have committed an additional $25 million to the PIPE. And we have also received commitments of $78 million dollars
each from HF Capital, the Haslam Family Investment Office, and from funds managed by Southeastern Asset Management
Company. Additionally, Westrock Coffee has entered into a financing commitment from Wells Fargo Bank to provide a $300
million Senior Secured Credit Facility which will include a $150 million term and a $150 million revolving loan commitment.
The term loan will be fully funded at closing and the revolver is expected to be largely undrawn at that time.



This combination of the private investment we are making in the company, the new $300 million credit facility and the
opportunity for participation by Riverview Acquisition shareholders, provides a very solid financial foundation to pursue the
Westrock growth strategy. To share that strategy with you I’ll turn it over to Scott Ford, CEO and Co-Founder of Westrock.

Scott?

Scott Ford — CEO and Co-Founder of Westrock Coffee Company, LLC

Thank you, Brad. I am excited to be here today to introduce you to Westrock Coffee Company. We are a leading integrated
coffee, tea, flavors, extracts, and ingredients solutions provider to the world’s most iconic and transformative brands. We operate
a business-to-business model as “the brand behind the brands” in order to provide smallholder farmers and their families in
developing countries the ability to advance their quality of life and economic well-being.

We started Westrock Coffee in 2009 when we saw the need for coffee farmers to earn a living wage and realized that a new
business model for the industry could enable this outcome while being self-sustaining and un-reliant on the vagaries of charity or
consumer price premiums. We are commercial operators who understand that competitive and transparent pricing, efficient
operations, and cost discipline - coupled with agricultural best practices - have the power to transform the lives of millions of
people who today, sometimes struggle to properly care for, feed, and educate their children.



This duality of purpose, where we are in effect commercial warriors in pursuit of the empowerment of farmers at the beginning of
global food supply chains, is the common bond that our team — and our investors - rally around daily. We realize that we must be
supremely competitive when we offer our products and services in order to create demand pull for our partner farmers, many of
whom are women in developing countries. We summarize this duality of purpose simply as “when we win, she wins”.

What began as something of a personal mission, is today the nation’s largest supplier of coffee, tea, and liquid extracts to the
retail, restaurant and food service, convenience store and travel center, non-commercial accounts, and hospitality industries. Our
coffee products include roasted and ground coffee in a variety of finished good packaging formats from fractional packs to retail
bags to single serve cups. Our tea products include iced tea, hot tea, and specialty herbal teas with packaging formats ranging
from loose-leaf, filter packs, tea bags, to pyramid sachets. And our liquid extract products include a full range of beverage
concentrates and flavoring systems for both branded and private label customers. These products include concentrates for ready-
to-drink beverages, ice creams, shakes, sauces, baked goods in various finished good formats that will soon be expanded to
everything from bulk containers, to multi-use plastic bottles, to cans, to glass bottles, and BIBs.

We offer these products in order to meet the demanding needs of our global clients in a fashion that we can all be proud of, where
each party in the value chain prospers and is accounted for, and where the impact at origin of these economic transactions is
maximized and consistent.

Now, I have provided the background on our mission and our ethos, I want to walk you through our compelling investment
opportunity.

First, we are a proven management team with decades of experience with highly successful companies such as Alltel, Tyson
Foods, Coca-Cola, General Mills and Hershey, with a long track record of creating value both through organic growth and via
acquisitions.

We have a purpose driven mission, which is delivering a measurable and sustained impact. We are founded on the belief that
growth is an inevitable byproduct of investments in infrastructure, farmer development, supply chains, product innovation, and
technological advancement when combined with exceptional personal service.



We have a truly unique business model, as we have what we believe is still the only fully digitally traceable technology system
in the coffee industry globally. We utilize our proprietary systems and other traceability technologies to give our customers
visibility into every step of their supply chains.

Importantly, we are in a large and growing addressable market with significant opportunities to increase sales. The wholesale
global coffee and tea market is estimated to be $318 billion, this is expanding at a 6% compounded annual growth rate. Our
traditional core business has a total addressable market of $37 billion today, which we expect will expand significantly over the
near-term. Driving this growth is a generational shift of Millennials and Gen-Zs, who are prioritizing cold coffee and
sustainability, over hot, black, anonymously sourced coffee.

We bring an unparalleled customer value proposition to our global customers powered by world-class market insights and
product innovation teams, global production scale, digitally traceable supply chain technologies, and a comprehensive product
portfolio.

As the “Brand behind the Brands” we supply the largest and most recognizable names across the retail, restaurant and food
service, convenience store and travel center, non-commercial accounts, and hospitality industries. The average tenure of our top
20 customers, including businesses we’ve acquired since our founding, is almost 20 years. Further, our customer base is diverse
with no single customer representing more than 10% of net sales.

I would like to turn the call over to our Chief Financial Officer, Chris Pledger, who’s going to walk you through our outlook for
our growth and financial projections.



Christopher Pledger — CFO of Westrock Coffee Company, LLC

Thank you, Scott. I want to provide some context around our size and historical performance before delving into our revenue
and EBITDA projections.

Westrock Coffee currently provides over 20 million cups of coffee to the world daily. We are the #1 coffee and tea provider to
restaurants in the United States. And we are also one of the largest providers of coffee extracts and ingredients to the private
label foodservice industry. Interestingly though, while we supply 88% of our foodservice customer’s stores in the U.S., we
supply less than 1% of their stores internationally. This illustrates the opportunity we have to expand internationally with our
blue-chip customer base. An example of this, was the expansion of our global coffee roasting business in Asia last year, where
we successfully went from concept to fully operating plant in 18 months at the request of one of our large international
customers. We believe this will be the first of many opportunities we have to grow in Europe, the Middle East and to further
expand in Asia Pacific. We partner with approximately 1.5 million small holder farmers from 35 countries, and we have 1,200
employees with operations in 10 countries across the globe, and we manufacture in 8 manufacturing facilities across the globe.

In 2021, we generated $698 million in net sales and $47 million in adjusted EBITDA. In 2022, we expect to generate $960
million in net sales and $75 million in adjusted EBITDA.

Turning to our balance sheet, at December 31, 2021 we had approximately $310 million in net debt, representing net leverage of
5.5x based on fourth quarter 2021 annualized adjusted EBITDA. We expect this transaction to be a significant de-leveraging
event for the Company. Following the close of the transaction and the refinancing of our debt, we expect to have approximately
$120 million in net cash, assuming no redemptions by Riverview sharcholders.

Now I would like to turn the call back over to Scott, to talk about our growth strategies.

Scott Ford — CEO and Co-Founder of Westrock Coffee Company, LLC

Thank you, Chris. We have four basic growth pillars we intend to execute against over the next few years.



The first is to expand our product offerings to meet the demands of a rapidly growing market that is aligned with generational
and lifestyle trends. We have been prolific with respect to new product innovations, having developed more than 50 new
products since 2020, primarily in the fast-growing extracts category.

Our second growth pillar is to expand our customer base. We have added 20 new customers since 2020 and currently have more
than 100 targets. And our recently announced expansion plans for our extract related product facilities in both North Carolina
and Arkansas have served to introduce us to an entirely new potential customer base as well.

Our third pillar is to expand geographically. We are in the enviable position of having our current customers asking us for
international expansion. As Chris mentioned, while we typically serve 88% of the doors of our foodservice customers here in
the US, we serve less than 1% of those same customers’ international locations. This affords us an incredible, built-in,
expansion opportunity.

Our fourth strategy is simply to use acquisitions in service of these three core growth pillars. We have a proven ability and long-
track record of executing and integrating accretive acquisitions. We have a pipeline with more than 50 potential targets, with
over $5 billion in annual revenues. Importantly, we expect to have a clean balance sheet and a liquid currency on the other side
of closing the transaction with Riverview to enable this acquisition strategy.

In closing, the announcement today of our plans to go public through this business combination transaction with Riverview
represents a truly monumental milestone in Westrock Coffee’s journey. This transaction would not have been possible without
the unyielding efforts of the many people at Westrock, our original private equity partners at The Stephens Group and Brown
Brothers Harriman, and of course, the Riverview team led by Brad Martin.

Our mission to positively impact the coffee, tea, flavors, extracts, and ingredients market from crop to cup has proven to be both
enormously successful and gratifying.



Our scaled platform and comprehensive portfolio of beverage solutions has allowed us to deliver high-quality products and
service to the largest and most recognizable names in their industries, while making a meaningful impact in the lives of
smallholder farmers, empowering them economically to improve their lives and the lives of their families and their communities.

This differentiated transaction with Riverview, with its fully committed, $250 million sponsor led common stock PIPE
investment, will catapult our efforts globally and open a pathway for public investors to participate in our important work. All
of us at Westrock Coffee are thrilled to join Brad and the Riverview team for the launch of what I believe will be a tremendously
successful public venture.

If you are looking for additional information, I’d like to encourage you to review our investor presentation, which can be found,
along with all the other transaction-related materials, on our website at Westrockcoffee.com.

Each of us would like to thank you for your time today.


https://Westrockcoffee.com

